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Agenda

A Review of planning process

A Route 419 today
A What did we Hear?
A Stakeholder Interviews
A Public Open House (voting)
A Guiding principles
A Preferred Access Plan/ Walksheds
A Design Concept (Options)
A Open Discussion/ View Maps



Planning Process

Sept - Oct Nov - Dec Jan - Feb Mar 9 April
Kick - off 3-day Transp Plan
Meeting Charrette Presentation :
Final Plan
& il & Adoption
Transp/ Education Draft Plan P
Infr Event Workshop Open House

A 25+ Stakeholder A Community A Transp Plan A Master Plan
Interviews Vision/Principles A Catalyst sites A Implementation

A Document Review A Urban Design A Development I ENYES

A Site Analysis Framework economics

A Market Analysis A Alternative A Urban design

scenarios guidelines @ Stantec



What we have learned



What we have learned



What we have learned



35-65
years -old




Demographics are destiny: population growth by age: 2010-30

-

1990-2010

Over 65

Under 35
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Roanoke Is a strong retail market

Retail Sales Per Capita™

:

Retail Sales /Capita

Lincoln, NE Evansville, Utica, NY Fort Ocala, FL  Eugene, Roanoke
IN Collins, CO OR

Metropolitan Area

* Net of vehicle, gas, and non-store sales. 3
Sowrce: ESRI; W-ZHA Stantec




% w/ Bachelors+ Average Income

Valley Vi - E 4
alley View . 35% l

Tanglewood
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Valley View Tanglewood

Market within 10-minute Drive:
Higher Income
High Educational Attainment

Apparel & Services Spending Index Per Capita Income

93.0
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Valley View Tanglewood



...and can support innovative retall

Very Different Nearby
Markets

Valley View
* Younger households
* Diversity
* Low-Mid Income
* Renters
» Relatively low educational attainment

Tanglewood
* Urbane, older households

No children or older children at home
Affluent

Owners

High educational attainment




Town center market: residential

AdoOneffo redevel opment
walkable mixed -use neighborhood):

I 72 units per year over 5 years =
360 units

I Lower end of achievable land
and development values

(no



